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                       INTRODUCTION 
 
Competition for funding is fierce. You and more than a million charities are 
duking it out for a limited pool of funding. Without funding, your mission will 
flounder. You must raise money. Failure is not an option. 
 
That’s enough pressure to make anyone anxious about fundraising. Whatever your 
role, whatever your experience, and whatever the reason you’re helping raise 
money for your nonprofit, Cloudburst gives you the tools you need and the mindset 
required to improve your skills to wisely and fearlessly ask for money in face-to-
face settings.  
 
The book offers dozens of tactics and examples to help you learn the subtleties of 
asking for money and overcoming objections. But just as important as getting 
checks, you’ll learn the art of cultivating donors before they give, and stewarding 
donors after they give, allowing you to transform one-time givers into loyal and 
involved donors who are thrilled to support you year after year.  
 
Cloudburst provides straight talk that makes sense. There are no longwinded stories, 
no highbrow theories, and no confusing statistics. It’s a comprehensive how-to 
book, but its principles and tactics are easy to understand and apply. I repeat key 
concepts throughout the book to help you learn them, and I designed chapters as 
stand-alone segments so you can refer to specific tactics when you need a 
refresher. 
 
For 20 years, I honed a set of fundraising strategies that helped me raise tens of 
millions of dollars and I’ve been sharing them with thousands of nonprofits to 
help them raise hundreds of millions of dollars.  
 
Now it’s your turn. Cloudburst will show you how to become a Rainmaker, an expert 
at raising money the way donors expect you to ask them, and the way that 
motivates them to be loyal, generous, longtime donors.  
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Good fortune floats in the clouds above you. Are you ready to burst these clouds 
and make it rain money so your mission can flourish? Raising money may not be 
an option, but it is an opportunity. Let me show you how to embrace it with 
confidence and passion. 
 
 

Here’s what people are saying about Cloudburst . . . 
 

“A phenomenal playbook for novice and professional fundraisers!” 
Chris topher  Yanov ,  Founder and President, Reality Changers 
  
“If you want a best-in-class fundraising program, look no further. Cloudburst thunders with common 
sense tools from a fundraising master that make this book a fun and educational page-turner. 
Bravo!” 
André  Farr ,  CEO, André Farr International, and 2015 Innovative Entrepreneur of the Year 
  
“Asking for money can be intimidating, but Tom gives you the tools to be prepared, confident, and 
successful when it’s time to do ‘the ask.’”  
Caro l  Mol l e t t ,  CEO, Town and Gown, University of Southern California 
  
“The best step-by-step book on fundraising I’ve read. If you follow Tom’s suggestions and practice, 
practice, practice, you won't just make it rain, you’ll make it pour!” 
Mart in  Goodman,  Board Member, Social Venture Partners International 
 
“Tom brings you out of the stormy clouds of fundraising. Cloudburst provides simple strategies and 
wise advice. Whatever you’re doing now to raise money will be exponentially better once you read 
this exceptional book.” 
Keren Tay lor ,  Founder and Executive Director, WriteGirl 
 
“Simply the best how-to book on fundraising. It’s a must read for all nonprofit leaders and its 
practical, step-by-step guidance ensures fundraising success.”  
Cynth ia  Breunig ,  President and CEO, Girl Scouts of San Gorgonio Council 
 
“High impact! I’m giving this book to every one of my board and staff members tomorrow—with a 
highlighter! It’s a great resource of real-life, results-oriented insights for nonprofit and business 
leaders alike.” 
Jon Sundt ,  Founder, Altegris Investments, and Founder, Natural High 
 
“An outstanding book with the tools you need to be a great fundraiser!” 
Cole  Wilbur ,  Trustee Emeritus and Former President, The David and Lucile Packard Foundation 
  
“Remarkable! Cloudburst showers readers with simple truths that are elusive to so many fundraisers in 
straightforward and easy to understand language and logic.” 
Je f f r ey  Shapiro ,  HD PhD, CEO, Edvance Charter Services Group 
  
“This book is packed with practical tips and techniques; it’s an invaluable resource for both new and 
experienced fundraising professionals.”  
Jacque l ine  Parks ,  Board Chair of United Way of San Diego County 
 
“Consider Cloudburst your new manifesto for fundraising. This book will completely transform the 
way you approach fundraising. It’s helped me go from scarcity to abundance!” 
Oliv ia  Wong ,  Social Entrepreneur and Hive Global Leader 
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“Cloudburst takes the fear out of fundraising! Instead, it becomes a challenge that is fascinating, 
doable, and life-changing.” 
Kayla  Merte s ,  Executive Director, John Corcoran Foundation 
 
“Lightning strikes twice! You learn how to raise money with confidence and you learn how to keep 
donors inspired and engaged to give year after year.” 
Alan Sorkin ,  Ex Officio, Social Venture Partners International  
 
“A win-win! Powerful and instructive insights into both donor and nonprofit beliefs and behaviors. 
Tom has provided a rock solid, valuable, and easily readable resource to the world of philanthropy.” 
Theo Gund,  Advisory Board Member, Osa Conservation 
  
“Tom has transformed real world experience into a seminal book every fundraiser and board 
member must read.  He’s simply brilliant.”    
Paula  Is l ey ,  Development Director, iNewsSource.org 
 
“Tom delivers a clear and concise message for leadership with finesse! Cloudburst will be required 
reading and the fundraising inspiration for my boards.” 
Brig i t  Cavanagh ,  Development and Revenue Chair, Maine Motor Coach Network 
 
“This book definitely needs to be incorporated into every minister’s seminary education. If you want 
to raise more money and care about stewarding your donors, study this book from cover to cover.”   
The Rev .  Dr.  Michae l  J .  Spi t t e r s ,  Lead Pastor of Expedition Church 
 
“Wow . . . I don’t have enough words to express the excitement generated from reading Cloudburst. I 
now feel energized to take the lead on my fundraising committee. Thank you!” 
Jeanne t t e  Davidson-Mayer ,  R4 Alliance, Board of Directors 
 
“Tom provides a strategic platform packed with wisdom and experience for nonprofit leaders to 
build thriving fundraising programs.” 
Irma R. Muñoz,  President and Founder, Mujeres de la Tierra 

 
  


